FOUNDERS MESSAGE

September 13, 2010
Dear eRAD Customers and Business Partners,

Today it was announced that eRAD has entered into an agreement to be acquired by RadNet, Inc. (click

here to read the RadNet Press Release). Founded in 1980, RadNet is a national leader in providing high-

quality, cost-effective diagnostic imaging services through a network of nearly 200 owned and operated
outpatient imaging centers. With operations in seven states, including California, Maryland, Delaware,
New Jersey, New York, Florida, and Kansas, RadNet is the largest owner and operator of fixed diagnostic

imaging centers in the United States with study volume approaching four million studies annually.
RadNet is a publicly traded company (NASDAQ: RDNT) with annual revenue of approximately $500
million.

As one of the original eRAD founders over a decade ago and as President and CEO these past three years
I have witnessed not only eRAD’s growth but that of the ‘PACS industry’ in general. As one of the early
entrants into the digital image and information workflow arena our original vision of creating innovative,
flexible and affordable solutions accessible via a common Web-based infrastructure has resulted in a
suite of RIS/PACS/Teleradiology products which have enjoyed considerable acceptance by approximately
three hundred radiology groups, imaging centers, hospitals and specialty group customers numbering
hundreds of facilities and users across the country. In a crowded market represented by several large,
well established brands, it is testament that eRAD has been counted as a formidable player amongst
such powerhouses. Our development team in Budapest, Hungary along with our engineering and
support teams in the Greenville, SC headquarters has continually delivered on our original vision by
creating a highly configurable, scalable, and flexible solution built on robust software architecture that
has been embraced by many users who operate in challenging and complex workflow environments.

Our technical success and commercial progress in the context of a challenging, increasingly competitive
and rapidly consolidating market begs the question ‘what’s next for eRAD?’ | believe the merger with
RadNet provides many logical and synergistic answers for all of eRAD’s customers both existing and
future. Going forward eRAD software will be at the foundation of RadNet’s information technology
infrastructure, thus furthering the commitment and tradition of technical innovation. Equally significant,
the commercial focus of eRAD’s business will continue as a distinct business unit within RadNet. That
business, under new ownership, will continue operations headquartered in Greenville, South Carolina
with ongoing development in Budapest. Our customers will experience total continuity with their
RIS/PACS solutions and support. Our suppliers and business partners will continue the same
relationships. Our employees in general will continue in their current roles. Upon completion of the
acquisition | will be resigning as President and CEO of eRAD, a role | have enjoyed and have been
honored to fulfill. Although I will miss being an active member of the team | am comforted by the fact
that eRAD’s technology and its business of selling and servicing customers will continue on with little
change under the stewardship of a team of industry veterans who are not only immersed in the business
of imaging but who are end users of the technology. This, along with the stability and power of being
part of a large, financially established corporation, can only mean good things for eRAD’s solutions going
forward
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As the leader of eRAD during these past few years, | was faced with many challenges. | was able to
transition the Company from an entrepreneurial focus to a sustainable business focus. This would not
have been possible without the enormous support given to me by our employees, customers and
suppliers, many of whom | count as friends. For this | am thankful. Just as | was able to take eRAD to a
new level, | am confident that the leadership of RadNet will now be able to take eRAD to a new level.
Please join me as a supporter of RadNet as the new owner of eRAD.

Sincerely,

Roy W. Miller, PhD

President & CEO
eRAD, Inc.
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